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This presentation is for Institutional Investors Only – Not for Public Distribution 

Part 1: Economic Update
• Health of the consumer
• Job market and unemployment 
• Inflation still  matters

Part 2: Interest Rates & Fixed Income Markets
• Inflation  in te re s t  ra te s
• Ra te  e xp e c ta t ions  fo r 20 24 -25

Part 3: Fixed Income Strategies and Considerations
• Cre d it  s p re a d s  a nd  yie ld s
• Dura t ion: whe n to  a d d ?
• Wha t’s  working  now?
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Gross Domestic Product: Still Strong
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Cyclical Sectors: What do they signal? 
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Federal Finances: 



      P 7      P 7

This presentation is for Institutional Investors Only – Not for Public Distribution 

Consumer Finances: Doing Well
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Consumer Savings: Heading Lower
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Consumer Confidence is Fading
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Unemployment vs. Wage Growth
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Labor Demand: Still Strong
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“Sticky” Inflation: CPI vs Core CPI
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CPI: Components
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CPI: Key Considerations

• Core Services = 58.32% of the headline CPI figure, running at 3.10% y/y.
• Shelter alone is ~35% of total CPI.
• This alone is contributing ~2% to the headline figure. 
• Auto insurance  0 .5 3 %  
• Ed uca t ion

• The re  is  NO  WAY for he a d line  infla t ion to  re a ch the  Fe d ’s  g oa l o f 2%  unle s s  we  s low or 
e limina te  the  ris e  in  hous ing  cos t s . 

• Interest rates along are unlikely to solve housing/shelter prices alone! 
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CPI: Key Considerations
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Interest Rates & Inflation
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FOMC and Historical Rates
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Treasury Yields: Historical
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Rate “Expectations” vs Reality
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How Many Rate Cuts, and When? 

Presidential election…..great timing! 
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FOMC: Hawks vs Doves
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NEW CPI/data
Wednesday  we had the much -anticipated FOMC Meeting, see below for a brief summary:
• The Fed leaves rates unchanged with the target rate remaining at 5.25% -5.50%,  citing a need 

to gain greater confidence that inflation is heading back to their 2% target. Fed Chair Powell 
emphasized that decisions will be made “meeting by meeting”.

• The Summary of Economic Projections (SEP) showed a median forecast of 25 basis points of 
rate cuts in 2024 , down from the last dot plot release in March 2024 which showed 75 basis 
points of cuts. 

• The SEP did show four rate cuts in 2025 , up from three in the March SEP.
• FOMC median 2024 GDP forecast was unchanged  at 2.1%.
• FOMC median 2024 Core PCE Inflation estimates increased  to 2.8% from 2.6%.

Market Impact: 
A few hours before Fed chair Powel’s announcement, we received one of the most encouraging 
CPI reports that we have seen in quite a while. 

This caused yields to drop by double digits across the interest rate curve. However, Powell's 
unexpected announcement of just one rate cut in 2024 (down from three) tempered the initial 
market reaction, albeit not entirely. Despite this, yields closed lower for the day. 

Thursday, the release of further job and inflation data, both of which were weaker than expected, 
continued to exert downward pressure on yields. Given the influx of information, we anticipate 
ongoing volatility as market participants digest these developments.
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Municipal Finance vs Federal
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Bond Market Total Returns
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Global Fixed Income

“There isn’t enough high -quality debt” (especially with any yield)
US Treasury remains the best game in town…but there are concerns 
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Commercial Paper: Spreads
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Spreads vs Yield: What Matters? 

• Yield Spreads: The additional interest/yield required above a comparable 
maturity risk -free bond (US Treasury).

• Everyone is looking at yield, but not so much at spread. 
• Complacency?  Or is this normal? 
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Duration: When to Add? 

Long Duration Treasuries > T -Bills at the end of a cycle
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Strategy for 2024 - 2025
We believe the Fed will do everything in its power to fulfill its mandate of 
“stable prices”  (aka 2% inflation goal) by raising short -term rates and 
keeping them high until CPI is convincingly low. 

1. Quality  Focus  and  US Domestic  Bias : Emphasizing  investments  with  the  
strongest  credit  profiles,  including  state  and/or  federally  guaranteed  
issuers . Consider  US  Treasuries,  US  Agencies,  high -quality  municipal  
bonds  and  tier -one  (highest  rated)  commercial  paper  where  appropriate . 

2. Add  Duration  (where  appropriate) : markets  remain  volatile . When  rates  
rise  on disappointing  economic  data  (CPI,  employment,  etc .) consider  
adding  duration .

3. Call  Protection : consider  instruments  that  will  pay  high -quality  income  
for  the  long -haul . Avoid  callable  securities  with  large,  current  coupons  
that  will  likely  be called  when  rates  eventually  fal l. Instead,  use  market  
selloffs  to  add  duration  (item  2 above) . 

• T-bills and US Treasuries : s p re a ds  a re  low, cons ide r a dd ing  Tre a s urie s  s  
the y a re  non-ca lla b le  a nd  s upp ly is  p le nt ifu l, ke e p ing  yie ld s  up  (fo r  now). 
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Questions & Comments
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B e nja min 
S t re e d

Presenters’ Bio

Benjamin Streed, CFA

Chief Investment Officer

17 Years Investment Experience

This presentation is for Institutional Investors Only – Not for Public Distribution 

B e nja min S t re e d  is  the  Chie f Inve s tme nt  O ffice r. As  CIO , he  is  a n  in te g ra l comp one nt  o f our 

firmwid e  commitme nt  to  a t t ra c t  a nd  re ta in  ind us t ry le a d e rs  who  will b e t te r s e rvice  our c lie nts  

a nd  loca l communit ie s . His  focus e d  e ffo rt s  to  b uild  out  our front , mid d le , a nd  b a ck o ffice  will 

p os it ion  us  fo r cont inue d  g rowth.

B e fo re  b e coming  CIO , he  s e rve d  a s  Dire c to r o f Fixe d  Income  fo r s e ve ra l ye a rs . In  th is  ro le  he  

worke d  with  inve s tme nt  p ro fe s s iona ls  to  d e live r comp re he ns ive , cus tom, d ive rs ifie d  p o rt fo lio  

ma na g e me nt  s t ra te g ie s  fo r s e p a ra te ly ma na g e d  a ccounts , cons ult ing  c lie nts , a nd  the  U.S . 

Fixe d  Income  Trus t  loca l g ove rnme nt  inve s tme nt  p oo ls . B e nja min will cont inue  d ire c t ing  the  

P ort fo lio  Ma na g e me nt  te a m a nd  s e rving  on the  firm’s  inve s tme nt  a nd  c re d it  commit te e s . He  

will furthe r d e ve lop  a s  a  thoug ht  le a d e r in  the  inve s tme nt  s p a ce  — a t te nd ing  ind us t ry 

s e mina rs  a nd  s p e a king  e ng a g e me nts  to  e d uca te  our c lie nts  a nd  p ros p e c ts .

P rio r to  jo in ing  De e p  B lue , B e nja min s e rve d  a s  a  fixe d  income  s t ra te g is t  with  We lls  Fa rg o  

P riva te  B a nk. P rio r to  th is  ro le , he  wa s  a  s t ra te g is t  with  Ra ymond  J a me s  Fina nc ia l, whe re  he  

wa s  a  me mb e r o f the  inve s tme nt  s t ra te g y commit te e  a nd  the  s t ra te g ic  a nd  ta c t ica l a s s e t  

a lloca t ion  s ub -commit te e s . He  ha s  a ls o  s e rve d  a s  a n  inve s tme nt  a na lys t  a nd  p o rt fo lio  

ma na g e r a t  Me rrill Lynch.

B e nja min e a rne d  a  B a che lo r o f S c ie nce  d e g re e  in  b us ine s s  a d minis t ra t ion  with  a  focus  on  

fina nce  from Emory Unive rs ity a nd  a  Ma s te r o f S c ie nce  in  fina nce  (MS F) from Ge org e town 

Unive rs ity whe re  he  g ra d ua te d  a s  c la s s  va le d ic to ria n . He  is  a  CFA® cha rte r ho ld e r a nd  

fre q ue nt ly vo lunte e rs  h is  t ime  with  the  CFA curriculum a d vis o ry commit te e  a nd  the  

Ge org e town MS F a lumni counc il.
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This  p re s e nta t ion is  only in te nd e d  fo r ins t itu t iona l a nd / or s ophis t ica te d  p rofe s s iona l inve s tors . This  ma te ria l 
is   in te nd e d  fo r info rma t iona l purpos e s  only a nd  s hould  no t  be  re lie d  upon to  ma ke  a n inve s tme nt  de c is ion, a s  
it  wa s   p re pa re d  without  re ga rd  to  a ny s pe c ific  ob je c t ive s , o r fina nc ia l c ircums ta nce s . It  s hould  no t  be  
cons t rue d  a s  a n  o ffe r  o r to  purcha s e / s e ll a ny inve s tme nt . Any inve s tme nt  or s t ra te gy re fe re nce d  ma y involve  
s ignifica nt  ris ks , inc lud ing , but   no t  limite d  to : ris k of los s , illiquid ity, una va ila b ility with in  a ll juris d ic t ions , a nd  
ma y no t  be  s uita b le  fo r a ll inve s tors . To  the  e xte nt  pe rmit te d  by a pp lica b le  law, no  me mbe r o f the  De e p  B lue  
Inve s tme nt  Advis ors  Te a m a nd / or Flo rida  Fixe d  Income  Trus t  o r  a ny office r, e mploye e  or a s s oc ia te  a cce p ts  
a ny lia b ility wha ts oe ve r fo r a ny d ire c t  o r cons e que nt ia l los s  a ris ing  from a ny  us e  of th is  p re s e nta t ion or it s  
conte nts , inc lud ing  fo r ne g lige nce . This  ma te ria l is  no t  in te nde d  fo r d is t ribut ion to , o r  us e  by, a ny pe rs on in  a  
juris d ic t ion whe re  de live ry would  be  cont ra ry to  a pp lica b le  la w or re gula t ion, or it  is  s ub je c t  to   a ny 
cont ra c tua l re s t ric t ion. No  furthe r d is t ribut ion is  pe rmis s ib le  without  p rior writ t e n cons e nt .

The  vie ws  e xp re s s e d  with in  th is  ma te ria l cons t itu te  the  pe rs pe c t ive  a nd  judgme nt  o f De e p  B lue  Inve s tme nt  
Advis ors a nd / or Flo rida  Fixe d  Income  Trus t  a t  the  t ime  of d is t ribut ion a nd  a re  s ub je c t  to  cha nge . Any 
fo re ca s t , p ro je c t ion, or  p re d ic t ion of the  ma rke t , the  e conomy, e conomic  t re nds , a nd  e quity or fixe d -income  
ma rke ts  a re  ba s e d  upon curre nt   op inion a s  o f the  da te  of is s ue  a nd  a re  a ls o  s ub je c t  to  cha nge . Op inions  a nd  
da ta  p re s e nte d  a re  no t  ne ce s s a rily  ind ica t ive  of future  e ve nts  or e xpe c te d  pe rfo rma nce . Informa t ion 
conta ine d  he re in is  ba s e d  on da ta  ob ta ine d  from  re cognize d  s ta t is t ica l s e rvice s , is s ue r re port s  or 
communica t ions , o r o the r s ource s , be lie ve d  to  be  re lia b le . No   re p re s e nta t ion is  ma de  a s  to  it s  a ccura cy o r
comple te ne s s .

P e rfo rma nce  da ta  quote d  re p re s e nts  pa s t  pe rfo rma nce ; pa s t  pe rfo rma nce  doe s  no t  gua ra nte e  future  re s ults . 
The   inve s tme nt  re turn a nd  p rinc ipa l va lue  of a n  inve s tme nt  will fluc tua te  s o  tha t  a n  inve s tor's  s ha re s , whe n 
re de e me d , ma y  be  worth more  or le s s  tha n the ir o rig ina l cos t . Curre nt  pe rfo rma nce  of the  fund  ma y be  lowe r 
or highe r tha n the   pe rfo rma nce quote d .
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B loombe rg  LP , DB IA

J P Morga n As s e t  Ma na ge me nt : Guide  to  the  Ma rke ts  (a s  o f 5 / 3 1/ 20 4 )

ht tp s :/ / a m.jp morga n.com/ us / e n/ a s s e t -ma na ge me nt / a dv/ ins ights / ma rke t -ins ights / guide -to -the -ma rke ts

ht tp s :/ / fre d .s t louis fe d .o rg

US  De p a rtme nt  o f the  Tre a s ury 
US  B ure a u o f La bor S ta t is t ic s

https://am.jpmorgan.com/us/en/asset-management/adv/insights/market-insights/guide-to-the-markets
https://fred.stlouisfed.org/
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EXECUTIVE

Brent Wertz    Managing Partner    brent.wertz@deepblue -inv.com    813-321-3249
David Jang    Managing Partner    david.jang@deepblue -inv.com    407 -618-4269
Soth Chin    Chief Compliance Officer   soth.chin@deepblue -inv.com    202 -503 -9669

BUSINESS DEVELOPMENT
 

Frederick Berretta   Managing Director    frederick.berretta@deepblue -inv.com   813-313-9659
Ken Couch    Director - Texas     ken.couch@deepblue -inv.com    210-888 -0452
George Yao    Director – Florida    george.yao@deepblue -inv.com    813-321-4804

INVESTMENT ADVISORY

Dominick Cristofaro   Director     dominick.cristofaro@deepblue -inv.com   813-556 -9778
John Scott    Associate     john.scott@deepblue -inv.com    813-556 -9775

CLIENT SERVICES

Ed Polansky                Director     ed.polansky@deepblue -inv.com    813-992 -3145
Grant Presson    Associate     grant.presson@deepblue -inv.com   813-321-3254

PORTFOLIO MANAGEMENT

Benjamin Streed, CFA   Chief Investment Officer  benjamin.streed@deepblue -inv.com   813-440 -5088
Dan Marro, CFA    Portfolio Manager    dan.marro@deepblue -inv.com    813-321-3253  

OPERATIONS & REPORTING

Jeff Harvey    Director of RIA Operations   jeff.harvey@deepblue -inv.com    813-556 -9777  
Tim Bafaloukos    Business Analyst    tim.bafaloukos@deepblue -inv.com   813-321-3251
Vito Resciniti    Market Strategy & Research Analyst  vito.resciniti@deepblue -inv.com    813-556 -9774
Liz Gonzalez                Director of Reporting    liz.gonzalez@deepblue -inv.com    813-321-3255
Courtney Hislop    Senior Reporting Analyst   courtney.hislop@deepblue -inv.com   813-556 -9779  

ADMINISTRATION

Suanne Lee    Director of Admin and Finance  suanne.lee@deepblue -inv.com    813-321-3250
Liz Albert -Ramos   Administrative Assistant   liz.albert -ramos@deepblue -inv.com  813-321-4008  
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